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Note : Attempt five questions in all, selecting one question from each Unit.

Question No. 1 is compulsory. Rest questions carry equal marks.

izR;sd bdkbZ esa ls ,d iz'u dk p;u djrs gq,] dqy ik¡p iz'uksa ds
mÙkj nhft,A iz'u la[;k 1 vfuok;Z gSA 'ks"k iz'uksa ds vad leku gSaA

Compulsory Question (vfuok;Z iz'u)

1. (a) Write the essentials of a Valid contract.

,d oS/ vuqca/ ds vko';d rRo crkb,A

(b) What are Quasi or Constructive contract?

x£Hkr vFkok v¼Z vuqca/ fdls dgrs gSa\

(c) Distinguish between Particular Lien and General Lien.

fof'k"V xzg.kkf/dkj rFkk lk/kj.k xzg.kkf/dkj eas varj dhft,A

(d) Consideration may be past, present and future. Explain.

izfriQy Hkwr] orZeku] ,oa Hkkoh gks ldrk gSA O;k[;k dhft,A

(e) Distinguish between Conditions and Warranties in a Contract of Sale

of goods.

'krZ rFkk vk'oklu esa fcØh vuqca/ esa varj crkb,A

(f) What do you mean by Endorsement in Negotiable instruments?

ijØkE; fy[krksa esa vuqeksnu ls vki D;k le>rs gSa\ 20

2. Explain clearly the rules relating to Communication of the following : 15

fuEufyf[kr lapkj ls lacaf/r fu;eksa dh Li"V O;k[;k dhft, %

(a) Offer. (b) Acceptance. (c) Revocation.

izLrkoA LohÑfrA laoguA
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3. When a Consent is said to be free? Discuss its effects on the validity of

Contracts. 15

lgefr dc Lora=k dgykrh gS\ vuqca/ dh oS/rk ij bldk izHkko crkb,A

4. What are the various ways in which a Contract may be discharged? 15

,d vuqca/ dks fdu fofHkUu izdkjksa ls lekIr fd;k tk ldrk gS\

5. Define Agency. How is it created and how is it terminated? 15

,tsalh dh ifjHkk"kk nhft,A ;g fdl izdkj LFkkfir gksrh gS vkSj bldh lekfIr fdl
izdkj gksrh gS\

6. Explain the rules regarding the performance of Contract of Sales of goods.

15

eky fcØh vuqac/ fu"iknu ls lacaf/r fu;eksa dh O;k[;k dhft,A

7. Who is an Unpaid Seller? Explain the rights available to an unpaid seller

against the goods and buyer personally. 15

,d vnÙk foØsrk ls D;k vfHkizk; gS\ ,d vnÙk foØsrk ds eky dh fcØh vfèkfu;e
ds varxZr eky rFkk Øsrk ds fy, vf/dkjksa dks le>kb,A

8. What are Negotiable Instruments? Explain the different types of negotiable

instruments according to Negotiable Instruments Act, 1881. 15

ijØkE; fy[kr ls vki D;k le>rs gSa\ ijØkE; fy[kr vf/fu;e] 1881 ds vuqlkj
fofHkUu ijØkE; fy[kr ds izdkj crkb,A


